
 

Relationships to Results: 

Ten Fundamentals to the Networking Payoff 

With 

Brian Kennedy  
Brian Kennedy is an entertaining and thought provoking speaker who has been in sales and marketing 

most of his career. At American Greetings Corporation he was responsible for generating sales and 

marketing programs to bring consumers to the store, buy our products, and put cash through the 

register. Brian’s success was tied to reaching an audience and growing relationships; and put those 

lessons to the test in competitive situations against the best known name in the industry. As a 

turnaround specialist he saw things no entrepreneur or small business person should ever have done. 

As an entrepreneur himself he utilizes the thought processes of years of experience and coaching to 

identify directions a business should take to achieve the goals established. 

 

During this program we put marketing programs into perspective and 

discuss why developing mutually beneficial Know, Like, and Trust 

relationships are so important to everyone, whether starting a new 

business, growing a business, or even looking for a new career. Small 

Business owners everywhere are looking for programs that will help 

them… 

 

 Increase Sales, 

 Shorten the Sales Cycle, 

 Increase the Close Rate, 

 Reduce the cost of customer acquisition, 

 Increase Customer Retention, and 

 Convert customers into Sales Advocates. 

 

Tuesday, September 16th, 2014 

6:00 PM – 9:00 PM 

BCCC, Building 8, Room 828 

FREE to attend! 
To pre-register call 
940-6375 or email 

EvaP@beaufortccc.edu. 
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